Devarri Testimonials

“Armed with the Dovarri mobile solution on an HP iPAQ Pocket PC or HP Compaq Tablet PC,
sales professionals will have a flexible, user-friendly mobile sales solution with the power for extensive
reporting capabilities that management demands. With quick and simple implementation and the
choice to manage in-house or outsource to HP, customers of all sizes are better able to achieve a
rapid return on investment and an increased competitive advantage through improved customer
responsiveness,”

Richard Stone

Manager, Wireless and Mobility Solutions

Hewlett-Packard Americas

“As people who have followed me know, I have never before recommended the use or need of any SFA
product to close sales. Dovarri changed my view on this subject. Dovarri gets it, we bought it, and I
personally recommend it.”

Jeffrey Gitomer

Founder, TrainOne

Syndicated columnist in 85 business journals across the United States and Europe

“Having struggled with other sales technology solutions, Dovarri is like a breath of fresh air. Dovarri
was easy to implement, easy to learn and prepares our students for the future of real world selling.
After seeing how well Dovarri preformed in our classroom environment we decided to use the Dovarri
solution throughout the Bauer College of Business.”

Eli Jones, Ph.D.

Executive Director

The Program for Excellence in Selling

University of Houston

Bauer College of Business

“When we began looking for a solution for our sales team we found that we needed to lower our
expectations to what was available, until we discovered Dovarri. With Dovarri we not only achieved
our dreams but Dovarri’s capabilities actually exceeded anything we ever could have hoped for. With
Dovarri we are projecting a 40 to 60 percent growth in sales and a much happier sales team.”

Juan Ortega

Regional Sales Manager

Better Business Bureau




